
Citi 2012 Entertainment, Media, and 

Telecommunications Conference  
 

January 4, 2012 

 

 
 

0 



Disclaimer  

This document includes forward-looking statements. All statements other than statements of historical fact included in this document regarding our business, financial condition, 

results of operations and certain of our plans, objectives, assumptions, projections, expectations or beliefs with respect to these items and statements regarding other future 

events or prospects, are forward-looking statements. These statements include, without limitation, those concerning: our strategy and our ability to achieve it; expectations 

regarding sales, profitability and growth; plans for the construction of new data centres; our possible or assumed future results of operations; research and development, capital 

expenditure and investment plans; adequacy of capital; and financing plans. The words ñaim,ò ñmay,ò ñwill,ò ñexpect,ò ñanticipate,ò ñbelieve,ò ñfuture,ò ñcontinue,ò ñhelp,ò ñestimate,ò 

ñplan,ò ñschedule,ò ñintend,ò ñshould,ò ñshallò or the negative or other variations thereof as well as other statements regarding matters that are not historical fact, are or may 

constitute forward-looking statements.  

 

In addition, this document includes forward-looking statements relating to our potential exposure to various types of market risks, such as foreign exchange rate risk, interest rate 

risks and other risks related to financial assets and liabilities. We have based these forward-looking statements on our managementôs current view with respect to future events 

and financial performance. These views reflect the best judgment of our management but involve a number of risks and uncertainties which could cause actual results to differ 

materially from those predicted in our forward-looking statements and from past results, performance or achievements. Although we believe that the estimates reflected in the 

forward-looking statements are reasonable, such estimates may prove to be incorrect. By their nature, forward-looking statements involve risk and uncertainty because they relate 

to events and depend on circumstances that will occur in the future. There are a number of factors that could cause actual results and developments to differ materially from these 

expressed or implied by these forward-looking statements. These factors include, among other things:  

 

Å operating expenses cannot be easily reduced in the short term;  

Å inability to utilize the capacity of newly planned data centres and data centre expansions;  

Å significant competition;  

Å cost and supply of electrical power;  

Å data centre industry over-capacity; and 

Å performance under service level agreements. 

 

All forward-looking statements included in this document are based on information available to us on the date of this document. The Company undertakes no obligation to update 

publicly or revise any forward-looking statement, whether as a result of new information, future events or otherwise, except as may be required by applicable law. All subsequent 

written and oral forward-looking statements attributable to us or persons acting on our behalf are expressly qualified in their entirety by the cautionary statements contained 

throughout this document.  
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Carrier, supplier and integrator neutral  
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Interxion Overview  
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Å A leading European carrier -neutral 

data centre operator  

 

Å LTM revenue of ú235.5million  

 

Å Focused on high growth customer 

segments and applications  

 

Å Creating value through customer 

communities of interest  

 

Å Largest footprint with access to 

~75% of European GDP  

 

Å 100% organic growth  

 

Å Disciplined demand driven 

expansion  

LTM:  Last twelve months ended September 30, 2011 



Key Investment Highlights  
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Predictable  

Business Model  

With Multiple Growth 

Drivers and low Churn 

Strong  

Demand  

With Strong Industry & 

Secular Fundamentals 

Attractive  

Customer Base  

Premium, Diverse, 

Network-centric and 

Community-focused 

Significant Barriers  

to Entry  

No New Pan-European 

Entry in the last 10 years 

Experienced 

Management Team  

With Proven Track 

Record of Execution 

Leading  

Position  

In Attractive European 

Data Center Market 



Global Industry Fundamentals  

Strong Trends Drive Stable, Sustained Demand 

5 
Sources: Cisco Visual Networking Index, 2011. Cisco Global Cloud Index 2011 

(1)  Petabyte equals 1015 bytes. 

(2)  Workload defined as the amount of processing a server undertakes to execute an application and support a number of users interacting with the application... 

21% 

57% 

2010 2015E

Cloud Data Centre Workload  
% of Total Data Centre Workload (2) 

Internet Video Growth  
IP Traffic (PB per month)  (1) 

CAGR 48% 

Internet Traffic Growth  
IP Traffic (PB per month)  (1) 

CAGR: +33% 
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European Carrier -Neutral Colocation Market Demand  

European Outsourcing Opportunity   European Demand for Carrier-Neutral Colocation 

Sources:  IDC, Carrier-Neutral Colocation ς User Requirements and Demand Forecast Study, 2009, OECD, as of June 2010, World Cellular Information Service and Cisco Visual Networking 
Index, 2010, Cisco VNI Report, 2010. 
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IT 

Outsourcer

9%

In-House

88%

Carrier-Neutral 

Colocation 

3% 

Millions (Breakdown of Average Data Center Capacity by Type) 

Europe North America 

Broadband Subscribers 130m  93m 

Smart Phones 201m 109m 

Growth in Internet Traffic 09-14E CAGR 36% 30% 

Key Differentiators Provide Long Term Upside Relative to North America 
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European Carrier-Neutral Colocation Additional  
Supply in Top 4 Markets 

European Average Carrier-Neutral Colocation 
% Utilization 

Sources:  Company filings, company websites. 
(1)  New data center openings by INXN, TCY, EQIX Europe and Telehouse in Big 4 markets defined as The Netherlands, United Kingdom, France and Germany. 
(2)  Recurring revenue divided by average revenue generating space in square meters. 

New Supply (Sqm) (1) % of Equipped Space 

European Supply and Pricing Environment  

 

ωThe European carrier-neutral colocation industry 
remains supply constrained  

ςNew space added as a % of total equipped 
space trending lower over time  

ςDemand outpacing supply resulting in 
upward pricing pressure 

ςConsistently high industry utilization rates 

 

ω  Over the past 3 years Interxion has   

 demonstrated:  

ς Consistent avg monthly churn < 0.6% 

ς Stable data centre utilization over 70% 

ς Increasing recurring revenue per Sqm (2)  
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Significant Barriers to Entry  
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No New Pan -European Entrant of Size in Over 10 Years  

Network Effect  

from Communities  

of Interest  
High Switching Costs  

Long Lead Time  

to Build Critical 

Carrier Mass  

Data Centre 

Development Requires 

Design and Permitting 

Expertise  

Established Brand  

and Track Record  
European  

In-Country  

Expertise  



Broad Network -centric Communities Create Value  
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Widest connectivity 

 

400+ Carriers & ISPôs 

 

18 Internet Exchanges 

Access widest GDP 

 

11 European countries 

 

City centre locations 

High growth markets 

need robust connectivity 

 

Value proximity to 

business partners 

 

Rely on response time 

sensitive applications 

Improve Latency and Provide Broad Access with Key Business Partners to  

Improve Application Response Time and Deliver Value  



Segment, Customer & Application Focused  
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Identify Target Segments  

 
High growth 

Seek robust connectivity 

Real-time applications 

Pan-European / global footprint 

Benefit from communities of interest 

Value proximity to business partners 

Build Communities of Interest  

 

Win magnetic companies 

Magnetic companies are a community catalyst 

Win other community member companies 

10% 9% 11% 18% 38% 

Sept 2011 

Sept 2010 


